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Read the latest company news and industry happenings,
helpful tips and information, our achievements and some
exciting word games for the entertainment bit.

LET US HELP YOU WITH
PLANNING YOUR
MONTHLY BUDGET.

SIMPLE TIPS OF BEING
A SUCCESSFUL POSP
WITH #ProbusSpeaks

OVERVIEW OF WHAT TO EXPECT
IN THIS MONTH'S MAGAZINE.




| WHATSINSIDE?

As things unlock, it’s still important

01 to stay safe!
()2 #Probarazzi - Read articles published

by Probus
()2 The 20:30:50 Budgeting Rule
()4 Did You Know - A series of fun trivia
()5 #ProbusSpeaks - Top Qualities of a POSp
(0 An eye test riddle!

Section 1




Section 2

What does the second wave of covid mean
for the insurance industry?

Read more

Wondering what a family floater is and
how does it help a family?

Read more

Will a decline in Electric Vehicle rates give
rise to EV Insurance?

Read more

Why are market experts calling Home Loan
Insurance’ a useful scheme in the events of

COVID-19 infection?

Read more

How can a super top-up health insurance
policy help in the current pandemic crisis?

Read more




Section 3

Saving isn't a scary thing. And most people think that saving
means that you have to give up on the way of life and live
a very simple life. But this isn't true!

Introducing the Savings Rule for a budgeted yet a
comfortable life. It's also known as the 50:30:20 rule.

Follow these simple steps on how to save your hard earned
money to plan for a stable financial future. Ideally you should
divide your income into 3 parts.

% WANTS

1sive of things like

: outs, shopping, travel,
days, etc. You can

nitely splurge once in
vile, but be careful on

f you spend your money.

50% NEEDS

Inclusive of your
monthly payables
like insurance,

mortgage, rent,

utility bills, groceries,
recurring membership,
ete.

20% SAVINGS

Also inclusive of savings,
debt payments,
emergency funds,

credit card payments,
retirement

planning etc.

PRO TIP

You can also save money on your fixed expenses by switching
to basic from premium subscriptions. Depending on the need
of the hour, you can also customise or add on to such
services so that you aren’t paying a lot of money on
something you don't need at a given point in time!
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Section 4

DID YOU
KNOW

* Cotton Candy was invented by William Morrison, a dentist who
partnered up with candy maker, John C Wharton.

* On an average, children ask around 300 questions to their mothers
on a daily basis, mostly around meal times.

* Dolphins, considered to be one of the most intelligent animals, were
trained to be used in wars by the US & Soviet Union.

= Water at different temperatures, whether it be hot or cold, makes a
different sound while it’s being poured.

* Rolls Royce, known to make one of the most beautiful and
expensive cars, sold their latest car Boat Tail for 28M dollars.

Section 5
- PROBUS SPEAKS! ~

Qualities that make a good POSp

People Skills

A POSp needs to be able to speak to the potential customer and most
importantly understand their requirements. If you can provide the correct
solution, custormers will pay more attention and show interest in buying the

policy.

Product knowledge

There are multiple products in the market but an understanding of which
product will best suit the client plays a very critical role. A POSp should also
have good technical knowledge to assist clients. Understanding of tax and
legal aspects of the policies will help in providing better financial planning.

After-sale service

Most customers will have questions after purchasing the policy, be it
regarding the benefits or maturity. When a POSp shows genuine eagerness
to help, clients stay happy and stress-free.

Moral goodness

POSps who just want to earn commission will not be able to build good
relationships with their clients. They will share incomplete knowledge or
mislead the customers just to sell policies. Good POSps will share correct
information to help make a well-informed decision. This earns the client's
trust and results in repeat business.

Patience

Working in the insurance industry, a good POSp should be able to accept
rejection with a smile. Having the ability to hear 'No’ and still have faith to
get 'Yes' creates a good POSp. A POSp's patience will determine how
successful they will become in the long run.
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Here’s an eye test for you

FIND THE WORD ‘DOG’ HERE.
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Here is the answer to our May brain teaser:

® N A-

WE WOULD LOVE TO HEAR FROM YOU

For any feedback or suggestions, write to us at carei@probusinsurance.com

FIND US ON

N @000 E=m

PROBUS INSURANCE BROKER PVT LTD.

BEWARE OF SPURIOUS PHONE CALLS AND FICTITIOUS [ FRAUDULENT OFFERS

IRDAI is not involved in activities like seling insurance policies, announcing bonus or investment of premiums.
People receiving such calls are requasted to lodge a police complaint

»
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